8 shawbrook

High-growth,
high-return UK digital
banking platform

Shawbrook is an award-winning specialist bank, supporting over
half a million customers including UK businesses, property investors,
homeowners and consumers through a broad range of lending and
savings products.

Underpinned by a clear and focused strategy to continue its
trajectory of high growth and high returns, Shawbrook aims

to almost double the size of its loan book' to £30bn by the end of
2030, supported by strong risk management and credit excellence.

Shawbrook has a proven track record, generating £168.6 million in
underlying profit before tax ("PBT") in the first six months of 2025
and £293.8 million for the full financial year ended December 2024,

Capital at risk
You could get back less than you invest. Any decision to invest must be based on the
Prospectus. Read the risk factors. Seek independent advice if necessary. This is a
financial promotion and is not intended to be investment advice. The contents of this
document, which has been prepared by and is the sole responsibility of the Company,
have been approved by Retail Book Limited ("RetailBook") solely for the purposes of
section 21(2)(b) of the Financial Services and Markets Act 2000 (as amended) ("FSMA")
on 21 October 2025.



Highlight of Certain Risks ’

Any investment in shares is subject to a number of risks. Before making any investment
decision in relation to the Retail Offer, you should review the Prospectus (including the
full risk factors contained in it, set out in Part Il (Risk Factors)) and consider the risk
factors associated with any investment in Shawbrook's shares, Shawbrook's business
and the industry in which Shawbrook operates including, in particular, the risk factors
described below.

A summary of certain key risk factors contained in the Prospectus is set out below. Reviewing this summary
is not, and should not be considered to be, a substitute for a comprehensive review of all the risk factors
contained in the Prospectus.

Prospective investors should review all the risk factors contained in the Prospectus in full before making any
investment in Shawbrook's shares.

The Group's business is subject to inherent liquidity risks, particularly if the availability of sources of
funding on which the Group has historically relied, such as retail deposits and wholesale funding, is
disrupted, or becomes limited and/or significantly more expensive.

The Group is subject to credit impairment risk, including risk associated with its exposure to a number
of large value loans, which may be impacted by adverse developments in the UK and globally.

The Group is exposed to risks relating to relationships with its business partners through whom it
distributes its products and any adverse changes in these relationships could materially adversely affect
the Group's business, results of operations, financial condition and/or prospects.

A proportion of the Group's existing loan book comprises uncollateralised loans or unsecured loans,
which, in the event of a default, carry an increased risk that the Group will be unable to recover the full
amount of such loans, together with accrued interest and any associated fees as a result of the absence
of specific, fixed asset security.

The Group's business and financial performance have been and will continue to be affected by general
economic and market conditions in the UK and globally.

Changes in interest rates may negatively impact the net interest income and profitability of the Group.

The Group's business is subject to substantial and changing laws and regulation.

The Group's business is subject to substantial and changing prudential regulation.

The price of the Shares may fluctuate significantly and investors could lose all or part of their investment.

There has been no recent public trading market for the Shares and an active trading market for the Shares
may fail to develop or may not be sustained.

Future sales or issuances of Shares may dilute the holdings of Shareholders and may depress the price of
the Shares.

The Company may not pay dividends.

Marlin Bidco Limited and, in due course other entities which are owned by funds managed and/or advised
by Pollen Street Capital and funds advised by BC Partners, will retain a significant interest in, and continue
to exert substantial influence over, the Group following the Offer and its and their interests may diverge
from those of the Company's other shareholders.

Shareholders outside the United Kingdom may not be able to exercise their pre-emption rights
to participate in future offerings of shares unless the Company decides to take additional steps to comply
with applicable local laws and regulations of such jurisdictions.
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A Category of One

Shawbrook is a differentiated business, and established businesses to mortgages
combining scale and diversity across large for professional landlords, property

and growing markets, sophisticated investors, and homeowners with more
underwriting and credit excellence, next- complex income and credit profiles, as well

generation technology and data capabilities, as motor finance in the specialist mass
an entrepreneurial culture and selective M&A market and high-end luxury segments.

G AR el i E0e W e I Shawbrook operates its business via two

Since its founding, Shawbrook has built scale core customer franchises: Commercial and
and a diversified product suite in carefully Retail

selected market segments, from structured

credit facilities for both fast-growth

HY 2025 Commercial Loan Book (61%)’

19%

£10.5bn £6.6bn
H12025 H120252
31% 26% 20%
SME Lending  Real Estate Retail Mortage  Consumer
£3.3bn loan book? £7.2bn loan book? Brands Finance
: . ) . £5.6bn loan book? £1.0bn loan book?
+10% CAGR +16% CAGR +29% CAGR? +31% CAGRE
@ residential BTL Commercial Investment B et TML Owner-occupied
SME Lending . Bridging and other Bluestone Mortgages Consumer Finance
Owner-occupied

Notes: 'Loan back split as H1'25; *Figures are shown as rounded to the nearest £0.1bn; *FY 2022 — H1'2025 CAGR estimated using a 2.5 year compounding
period. Includes originate-to-distribute.
Commercial franchise: The Commercial The Retail franchise provides
franchise brings together the Group's Small owner-occupied mortgages to individual
and Medium-sized Enterprise (SME) and homeowners with more complex income and
Real Estate propositions, which together credit profiles, including the self-employed
provide loans to established UK SMEs and entrepreneurs, as well as buy-to-let
and experienced professional landlords mortgages for professional landlords.
and property investors to fund growth Shawbrook also provides specialist motor
opportunities and finance key events. finance in the mass market and high-end

luxury segments, as well as unsecured
personal loans.



03

Loan Book (£bn) including
structured asset sales

. Structured asset sales

201 2012 2013 2014 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 H12025

Through its Retail franchise, Shawbrook also offers a wide range of personal and business
savings products, including fixed and easy access cash ISAs, and easy access notice and
fixed-term accounts, and had total customer deposits of £16.7 billion as of 30 June

2025. These retail deposits account for 92% of Shawbrook's funding liabilities, providing the
bank with a stable, scalable and cost-effective source of funding to support its continued
lending.

Shawbrook has a track record of consistently increasing the number of loans and finance
facilities it originates annually (“originations”) and generating strong risk-adjusted returns
through the cycle. It has a clear and focused strategy to maintain sustainable growth and
profitability, targeting a loan book of approximately £30bn by the end of 2030'.

Opportunity Loan Book! High-teens RoTE

Provide finance
to a broad range ~£30bn
of diverse customer

segments which S

value the flexibility

and speed Front Book

Shawbrook delivers.

~£17bn

Ambition

Consolidate a

large and growing
TAM to double the
business by 2030 . U NN

whilst delivering Embedded Organic Market Long-Term M&A
attractive risk- Growth Growth® “£30bn by 30"

adjusted returns.
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Five Key Strengths Deliver
High Growth, High Returns

01

U Large &

Growing TAM

05 02
Entrepreneurial B B L. YRR Scale &
Culture Diversity
04 03
Credit Technology
Excellence .o R N e Focus

Large and Growing Total
Addressable Market (TAM)

Shawbrook has leveraged its differentiated customer proposition to win market share in
a large and growing TAM of approximately £296bn in loan stock, i.e. the total value of
loans that exist in a market at a given time. The significant TAM presents an opportunity
for Shawbrook to grow in current and adjacent markets.

Shawbrook has a proven track record of
identifying significant growth opportunities,
having successfully expanded its TAM from
approximately £127bn in loan stock in 2017 to
approximately £296bn in loan stock in FY24,
with further room for expansion. Current TAM
accounts for approximately 12% of

the estimated £2.5trn total UK lending market.

Across its specialist segments, Shawbrook has
approximately a 7% share of new lending flows,
which is greater than its approximate 5% share
of existing loan stock. Maintaining a greater
share of new lending flows than existing loan
stock in a given market intrinsically drives loan
book expansion as the Group wins a greater
share of new originations and existing loans are
repaid, providing a strong runway for continued,
embedded growth.

Notes: 'Company information {including data based on
estimates from leading consulting firm).
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Scale and Diversity

Shawbrook's scalable and adaptable platform provides finance solutions to a wide
range of customers across carefully selected segments. This diversity provides both
significant opportunities for growth and optionality to allocate capital and manage
risk across multiple markets and asset classes.

Key takeaways

01 02 03 04

Shawbrook has a Shawbrook is targeted

diversified portfolio in its approach within Shawbrook Shawbrook has delivered
with an evolving each of these markets: operates in strong historic loan book
product mix, each with each providing markets which growth while maintaining
its own financial and opportunities for generate a low and broadly stable
market profile growth and returns attractive returns. cost of risk

Technology Focus

Shawbrook has technology at its core and has built a well-invested, efficient and
scalable digital platform that is purpose-built for growth, delivering excellent customer
experiences and strong risk management capabilities. Significant investment in the
Group's technology capabilities in the past few years has transformed the Group into a
digitally-enabled bank which is able to drive growth at low incremental costs, as already
visible in the downward trajectory in the cost / income ratio.

Stable Underlying Cost / Income Ratio (%)' @ cost/income %

@ cost/aPe%

64.9%

49.6%  473% 4L45%  450%  475% 46.9%  465% 45 4o

40.0%

39.8% 38.0% 40.8%

2013 2014 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 H1' 2025

f£4.2m 1' 2025 underlying cost i|'-.'..,|||=,' ratio is 40.0%. Excluding these costs, H1' 2025 adjusted underlying costlincome ratio is B

Technology has contributed to revenue growth by helping to enable fast underwriting
decisions in markets where speed is essential, whilst a data-driven approach to yield
management has supported more accurate pricing and capital allocation in the
deposit markets.

Technology has also strengthened risk management, improving predictive accuracy
and facilitating more proactive interventions, as well as being a key lever of
Shawbrook’'s M&A strategy by integrating acquired businesses into Shawbrook's
technology and risk platforms to support operational efficiency and scalability.
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Credit Excellence

Shawbrook's disciplined and data-driven approach to underwriting and risk is a core
differentiator, enabling it to grow significantly while maintaining a low and broadly stable
cost of risk through a range of external macroeconomic events.

Covid-19 Rate cycle uncertainty

Take private/Brexit 1 t
and geographical tensions

5o 170
Loan 13.8
book o - 9.2 111 £37bn
(Ebn) an g 49 59 - - an:lult:_ﬁve
(including 1.4 2.3 : : - - . . originations
ed

wewss ous oumm (R R

2013 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 H1 2025

80
84 o

Cost 36 T S A7 T Sl gl 47 42 Median
of risk 3% 24 47bps
we A [ sm [

2013 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 H1' 2025

5.8% 6.2% 5.6%
Net o gwveem . mvieon g . g . 5% 66% _ a3%  49% 6% 9% 43%  44% . Median
interest 51%
margin

2013 2015 2015 2017 2018 2019 2020 2021 2022 2023 2024 HT1 2025

Source: Company information.

Retail Mortgage Brands

Entrepreneurial Culture

Shawbrook is led by an experienced, entrepreneurial and innovative senior leadership team
able to employ a disciplined M&A approach as a strategic advantage to expand capabilities,
accelerate growth in existing markets, or enter new markets. Shawbrook has a proven ability
to identify, acquire and supercharge complementary businesses and loan portfolios, having
executed 24 transactions since 2011. Recent examples of Shawbrook’s ability to accelerate
the trajectory of acquired businesses include JBR, Bluestone and TML.

Acquisition thesis

JBR

Acquired in 2024
Specialist motor
finance lender

Bluestone.

ortgages

Acquired in 2023
Specialist mortgage
originating platform

MORT
LENDER

ealie knding

Acquired in 2021
Specialist BTL
mortgage platform

Motor finance represents a high-
growth, high-yielding sector

Diverse multi-channel distribution

model and high-quality customer base

Strong asset quality

Compelling structural dynamics ina
less crowded complex credit space

Well-established brand, with a
complementary product suite

Building market presence across the
complex residential lending space,
owning the underwriting decisioning

Strong brand recognition

Complementary distribution channels

Generating stable returns in a
rowing segments of the market;
imited companies and SPVs

Acceleration under Shawbrook

s

Access to top-tier
talent and systems

£10m

Origination

£0.5bn

Origination

£1.5bn

Loan book

5 of £44.5 million (
ck to reach £112 million

Greater reach and
distribution

Integration into
superior tech
platform

Proactive and agile
risk management

Increased funding
availability

+7X
£78m

+3X
£1.5bn%

+3X
£5.6bn®

+3X
£112.3m’




Strong Growth and
Risk Adjusted Returns

Our unigue ..enables us to... ...generate compoundinﬂ
blend of strengths... growth and strong ris
adjusted returns

Large and hi c.30%
Gro%ving TAM hi;ﬁg’fgﬁth Underlying PBT CAGR!

Implement a
Scale & tqrge’f:ad approach £17bn

Diversity across commercial H1' 2025 loan book?
and retail segments

>1.6X
Faster income vs
cost growth?

Technology Attain significant

Focus operating leverage

Credit Sustain a low . "7I?P§

Excellence cost of risk Median cost of risk
. Continue 24

Entrepreneurial building an M&A . .

Culture consalidation Transactions since 20114

platform

Shawbrook has a proven track record of delivering strong risk-adjusted returns and
growth in profit before tax. The Group achieved a 20% median underlying return on
tangible equity and compounding growth in underlying profit before tax at 30%
between 31 December 2013 and 30 June 2025.



Experienced and Innovative
Management Team

Marcelino
Castrillo

Chief Executive Officer

Marcelino joined Shawbrook as CEO in June 2021. He brings
a wealth of experience in financial services, most recently
as Managing Director, Customer Engagement & Distribution
at NatWest Group. Prior to that, he held senior roles at RBS
and Santander leading Commercial Banking franchises.
Marcelino holds an MBA from MIT Sloan School of
Management, MS Industrial Engineering (ETSII, Madrid) and
a bachelor's degree in physics (U. Complutense, Madrid).

Miguel
Sa%d

Chief Banking Officer, Retail

Miguel joined Shawbrook in September 2024. Miguel has
deep international and domestic experience across
wealth management, insurance and retail banking. Prior
to joining Shawbrook, Miguel was Managing Director at
NatWest where he had responsibility for the Bank's
£200bn UK mortgage portfolio. Miguel has also held a
number of non-executive and advisory roles, including as
Chairman of Santander Insurance UK, as well as at both
UK Finance and the Council of Mortgage Lenders.

Arthur
Leung

Chief Technology Officer

Arthur joined Shawbrook in the newly created role of Chief
Product Officer in February 2022. Now in the role of Chief
Technology Officer, Arthur is responsible for the scalable
and adaptive technology infrastructure that underpins
Shawbrook's technology-enabled model. Arthur has
previously worked across a breadth of leading
organisations including fast-growth payment card
specialist, Curve, top-tier consultancies, including fintech-
focused 11:FS and, most recently, Advent International.

Dylan
into

Chief Financial Officer

Dylan joined Shawbrook in 2013 from KPMG LLP where he
spent 11 years in their Financial Services practice advising
large UK and European banks. Dylan was appointed
permanent CFO in February 2017. He is a Fellow of the ICAEW
and holds a dual BA Honours degree in German and Business
Studies from Sheffield University.

Neil
Rudge

Chief Banking Officer, Commercial

Neil joined the Group in September 2017, taking on the
Managing Director, Business Finance role in August 2018
and Head of Enterprise in 2021. Neil has over 25 years of
experience in the banking industry with NatWest Bank,
Royal Bank of Scotland and Santander Global Banking &
Markets. Since 2003 Neil has held Managing Director
level positions across client coverage, sector coverage,
real estate finance, structured finance, interest rate
derivative and FX sales.

Hugh
Fitzpatrick

Chief Risk Officer

Prior to joining Shawbrook, Hugh worked in various
Credit and Risk roles at GE Capital, the finance arm of
General Electric Inc. He joined GE in 2003 and held the
following notable roles: Chief Risk Officer for the
Factoring and ABL Platforms in Europe; Chief Credit
Officer of GE Capital UK; Head of Enterprise Risk; and,
most recently, Chief Risk Officer of GE Capital UK.

Shawbrook’s Executive Committee also includes:
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Debbie
Griffin

Chief People &
Marketing Officer

Joanna
Grobel

Chief of Staff

Daniel

v Rushbrook
9

General Counsel
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Reasons for the Offer
and Use of Proceeds

Shawbrook believes that an IPO would, if completed, position the Group well for
the next stage of its evolution, supporting its ambitious growth plans. An IPO is
expected to further enhance Shawbrook's profile and brand recognition and help
the Group continue retaining and incentivising key management and employees,
as well as providing Shawbrook with access to a wider range of potential sources
of capital. An IPO would, if completed, naturally also allow Shawbrook’s existing
sole shareholder, Marlin Bidco Limited to realise part of its investment in
Shawbrook, after many years of success and investment under private ownership.




Banking:
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A Brief Introduction

Balance sheet: Banks raise funds
("liabilities") by offering savings products
to retail depositors, which they can then
use to make loans to their customers
("assets"). At H1' 2025 Shawbrook

had loan book (excluding

structured asset sales) of £15.8bn and
customer deposits of £16.7bn, implying
a loan to deposit ratio (“LTD") of 94.7%.
A LTD ratio below 100% is considered
conservative as it provides banks

with a buffer to meet withdrawals.

2024 H1' 2025

Interest Income (a) £1,387m £695m
Non-interest Income (b) £19m £25m
Operating Income

(a+b)=c £1,406m £719m
Interest Expense (d) (E£796m) (£384m)
Net Operating Income

(c+d)=e £610m £336m
Average Loans (f) £14,290m £15,551m
Net Interest Margin (e/f) 4.3% 4.4%

Notes: Data refers to financial year 2024 and H1' 2025

Loan loss provisions are a crucial
determinant of bank profitability and
reflect an assumption of potential losses
from loans that might not be repaid.
Effectively, loan loss provisions are
expensed in order to create a reserve on
the balance sheet that acts as a buffer
against possible future defaults.

Through regular assessment for signs of
any deterioration in credit quality or

borrowers' ability to repay their loans, a
bank adjusts the extent of the provision.

Notice

£1.2bn
Easy Access
£5.8bn
£15.8bn
Fixed Rate
£9.7bn
Loan Book Customer Deposits

1' 2025; Loan Book excludes structured asset sales.

Notes: Data refers to

Income statement: Banks seek to earn
more on their loans than they pay on their
deposits, and the difference between
these two figures is known as "net
interest income”. Shawbrook's specialist
offering, delivered into carefully selected
markets, allows it to achieve more
attractive margins than those generally
available in the mainstream UK lending
market.

Net interest income is also augmented
with income from other fees associated
with the provision of lending facilities,
known as 'non-interest income’, but this
accounts for a very small percentage of
revenue at Shawbrook.

Together, net loans and non-interest
income become Net Operating Income.
A significant change in economic
conditions can therefore require a
meaningful change. Shawbrook’s deep
specialist expertise has been augmented
by their use of technology and data,
particularly in their development of early
warning indicators, resulting in low levels
of provisioning and a broadly stable cost
of risk, despite significant changes to the
external environment.



The costs involved in running the bank
are deducted from Income After
Impairment to calculate Underlying
Profit Before Tax.

Shawbrook’s investment in technology
has delivered efficiencies so that
underlying administrative expenses
have remained broadly flat, despite
significant loan book growth.

As a consequence, income has grown
with low incremental cost.

£m 2024 H1' 2025
Operating Income 1,406 719
Interest Expense (796) (384)
Net Operating Income 610 336
Impairment Losses 67 (33)
Net Income After Impairment 543 303
Administrative Costs (249) (134)
Underlying Profit Before Tax 294 169
Notes: Data refers to financial year 2024 and H1' 2025

Shawbrook's Common Equity Tier One
capital ratio of 13.1% as at 30 June

2025 is significantly in excess of its June

2025 regulatory requirement of 9.7%.

Growth and returns: In addition to the
amount of capital a bank holds, it is
also important that the bank generates
a sufficient amount of capital to fund
its loan growth. In this way, the return
on equity that a bank generates largely
determines the rate at which it can
grow sustainably.

Ll

Strong operating leverage resulting
in a widening jaws ratio

45%

Mid-to-Low
30s%

2017 H1' 2025 Medium
Term

Capital: Banks are systemically
important and so to ensure financial
strength, regulators require that each
loan must be backed by the bank’s own
capital. To determine the amount of
capital that a bank must hold, each
loan is multiplied by a risk weight that
adjusts for the riskiness of the loan and
the likelihood of it incurring a loss. For
example, UK Government Bonds might
have a zero risk weight, residential
mortgages 35% and equity investments
150%. The sum of risk weighted assets is
used to determine the amount of
capital a bank must hold.

Loan book 15,834
Risk Weighted Assets (a) 10,612
Common Equity Tier 1(b) 1,393
E:bo}rggnon Equity Tier 1 Radio 131%

Notes: Data refers to H1' 2025
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Self-funded growth: highly capital generative model
with capital accretion that will continue to expand

£363m/
3.4% of
CET1 Surplus
(H125)
(28.3)%
£0.4bn
CET1
12.9% 131%

Notes: 'Met of AT1 coupon; #Intangibles & other. 0.1% deducted to ensure alignment of bridge from CET1 % 2017 to CET1 % H1" 2025.

Shawbrook’s Return on Tangible Equity has averaged 19% over the last three years,
an important enabler of growth.



The value of shares and the income from them is not guaranteed and
can fall as well as rise due to stock market and currency movements.
When you sell your investment you may get back less than you
originally invested. An investment in shares is only appropriate for
investors who have sufficient resources to be able to bear any losses
that may result therefrom. Past performance of the Group and the
information in this document cannot be relied upon as a guide to future
performance.

Any decision to invest must be based solely on the Prospectus.

This advertisement does not constitute or form a part of, and should not
be construed as an offer or recommendation concerning the shares
referred to in this advertisement or advice about purchasing shares in
the Company and is not a substitute for independent advice about legal,
financial, investment or tax matters.

THIS DOCUMENT IS NOT DIRECTED AT OR ACCESSIBLE BY
PERSONS IN, OR FOR DISTRIBUTION, PUBLICATION OR RELEASE,
IN WHOLE OR IN PART, DIRECTLY OR INDIRECTLY, IN OR INTO THE
UNITED STATES, CANADA, AUSTRALIA, THE REPUBLIC OF SOUTH
AFRICA, JAPAN OR ANY MEMBER STATE OF THE EUROPEAN
ECONOMIC AREA OR ANY OTHER JURISDICTION WHERE TO DO
SO, OR TO MAKE THIS DOCUMENT AVAILABLE TO SUCH PERSONS,
WOULD BREACH ANY APPLICABLE LAW OR REGULATION. THIS
DOCUMENT IS EXCLUSIVELY INTENDED FOR PERSONS IN, AND IS
NOT FOR DISTRIBUTION, PUBLICATION OR RELEASE IN ANY
JURISDICTION OUTSIDE, THE UNITED KINGDOM.

This document is a financial promotion and is not intended to be
investment advice.

This document is an advertisement and is issued by and is the sole
responsibility of Shawbrook Group plc (the “Company” and, together with
its subsidiary undertakings, the “Group”) and has been approved solely for
the purposes of section 21 of the Financial Services and Markets Act 2000,
as amended (“FSMA") by Retail Book Limited ("RetailBook”) in
connection with the proposed offer of ordinary shares in the Company (the
"Offer") and admission of the ordinary shares in the Company (the
"Shares") to trading on London Stock Exchange plc's main market for
listed securities and to listing in the equity shares (commercial companies)
category of the official list of the FCA ("Admission™). RetailBook is
authorised and regulated by the Financial Conduct Authority (the "FCA") in
the United Kingdom (FRN 994238). This document has not been reviewed
or approved by any regulatory or supervisory authority.

Investors should not subscribe for or purchase any securities referred to in
this document except solely on the basis of the information contained in
the prospectus in its final form (together with any supplementary
prospectus, if relevant, the "Prospectus”) including the risk factors set out
therein, published by the Company and approved by the FCA in relation to
the Offer. Upon such publication, a copy of the Prospectus will be available
on the Company's website at https:/fwww.shawbrook.co.uk/about-us/
investors/, subject to certain access restrictions.

The approval of the Prospectus by the FCA should not be understood as
an endorsement of any securities referred to in this document.

This document is not for release, publication or distribution in whole or in
part, directly or indirectly, in or into or from the United States, Canada,
Australia, South Africa, Japan or any other jurisdiction where such
distribution would be unlawful. The distribution of this document may be
restricted by law in certain jurisdictions and persons into whose
possession any document or other information referred to herein comes
should inform themselves about and observe any such restriction. Any
failure to comply with these restrictions may constitute a violation of the
securities laws of any such jurisdiction. This document does not constitute
a prospectus or form part of any offer or invitation to sell or issue, or any
solicitation of any offer to purchase or subscribe for, or otherwise invest in,
Shares to any person in any jurisdiction to whom or in which such offer or
solicitation is unlawful, including the United States (including its territories
or possessions or any State of the United States and the District of
Colombia (together, the “United States")), Canada, Australia, South Africa
or Japan. The Shares have not been, and will not be, registered under the
United States Securities Act of 1933, as amended (the “Securities Act") or
the securities laws of any state or other jurisdiction of the United States,
and may not be offered, sold, resold, pledged, delivered, distributed or

Before purchasing any shares referred to in this advertisement, persons
viewing this advertisement should make sure that they fully understand
and accept the risks which are set out in the Prospectus published by
the Company and which, when published, will be made available at
https:/iwww.shawbrook.co.uk/about-us/investors/. Any decision to invest
must be based solely on the information contained in that Prospectus.

Recipients of this document should not construe the contents of this
document as legal, tax, investment or other advice (and should consult
their own professional advisers if they are in any doubt as to the
implications of any investment).

otherwise transferred, directly or indirectly, in the United States, except
pursuant to an exemption from, or in a transaction not subject to, the
registration requirements of the Securities Act and in compliance with any
applicable securities laws of any state or other jurisdiction in the United
States. There will be no public offering of securities by the Company, in
connection with any possible IPO, in the United States, Canada, Australia,
South Africa or Japan. Subject to certain exceptions, the Shares may not
be offered or sold in Australia, Canada or Japan or to, or for the account or
benefit of, any national, resident or citizen of Australia, Canada, Japan or
South Africa.

The information contained in this document is for background purposes
only and does not purport to be full or complete. No reliance may be
placed for any purpose whatsoever on the information contained in this
document or on its accuracy or completeness. Apart from the
responsibilities and liabilities, if any, which may be imposed by FSMA or
the regulatory regime established thereunder, no liability whatsoever is
accepted by the Company, RetailBook or any of their respective members,
directors, officers or employees nor any other person for any loss
howsoever arising, directly or indirectly, from any use of such information.

This document may include statements that are, or may be deemed to be,
“forward-looking statements”. These forward-loocking statements may be
identified by the use of forward-looking terminology, including the terms
“believes”, “estimates”, “plans”, “projects”, "targets”, “anticipates”,
“expects”, “intends”, “may”, “will", “forecast’, “would”, “could”, "should” or,
in each case, their negative or other variations or comparable terminology,
or by discussions of strategy, plans, objectives, goals, future events or
intentions. These statements reflect beliefs of the Directors as well as
assumptions made by the Directors and information currently available to
the Group. Although the Directors consider that these beliefs and
assumptions are reasonable, by their nature, forward-looking statements
reflect the Group's current view with respect to future events and involve
known and unknown risks, uncertainties, assumptions and other factors
that may cause the Group's actual financial position, results of operations,
cash flows, liquidity, prospects, growth, strategies or other outcomes to be
materially different from those expressed or implied by such statements.

The forward-looking statements in this document speak only as at the date
of this document. Further, certain forward-looking statements are based
upon assumptions of future events which may not prove to be accurate
and none of the Company, the Banks (as defined below) nor any member
of the Company, nor any of such persons’ respective affiliates or their
respective directors, officers, employees, agents and/or advisers, nor any
other person, accepts any responsibility for the accuracy of such forward-
looking statements nor the assumptions underlying any of them nor the
fairness of the opinions expressed in this document. Past performance
cannot be relied upon as a guide to future performance and should not be
taken as a representation that trends or activities underlying past
performance will continue in the future. Forward-looking statements may
and often do differ materially from actual results. No representation or
warranty is made that the outcomes express or implied by any forward-
looking statement will come to pass or that any forecast results will be
achieved. In addition, even if the outcomes expressed or implied in any
forward-looking statement do come to pass, such outcomes may not be
indicative of outcomes in subsequent periods. None of the Company, the
Banks or any other person undertakes any obligation to update,
supplement, amend or revise any forward-looking statement, whether as a
result of new information, future developments or otherwise, for any
reason except to the extent required by law. You are therefore cautioned
not to place any undue reliance on forward-looking statements.



The information in this document is subject to change. Before
purchasing any Shares, persons viewing this document should ensure
that they fully understand and accept the risks which will be set out in
the Prospectus and ensure that they fully understand and accept the
potential risks associated with a decision to invest in Shares. This
document shall not constitute, or form part of, any offer or invitation to
sell, or any solicitation of any offer to acquire, any Shares or any other
securities, nor shall it (or any part of it), or the fact of its distribution,
form the basis of, or be relied on in connection with, or act as any
inducement to enter into, any contract or commitment whatsoever. The
Company may decide not to go ahead with the possible Offer and there
is therefore no guarantee that the Offer will be made or Admission will
OCCur.

Nothing contained in this document constitutes or should be construed
as being: (i) investment, financial, tax, accounting or legal advice; (ii) a
representation that any investment or investment strategy is suitable or
appropriate to your particular circumstances; or (iii) a personal
recommendation to you. No statement contained in this announcement
is intended to be, and nor shall any such statement be construed as, a
profit forecast.

Neither the content of the Company's website (or any other website) nor
the content of any website accessible from hyperlinks on the Company's
website {(or any other website) is incorporated into or forms part of this
document. The Shares to be issued or sold pursuant to the Retail Offer
will not be admitted to trading on any stock exchange other than the
London Stock Exchange.

No other documents or materials are incorporated into, or form part of
this financial promotion and RetailBook has not carried out any
verification or due diligence in respect of any such other documents.
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